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Plan Assist Success Framework™
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Region wise payments

Payment methods

USA 46.5%

UK 12%

Canada 8%

Ukraine 3.8%
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Transaction success rate
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@ Successful

. Failed 4.2%

@ Pending 2.5%

Total Transactions

Avg. Processing Time

41,604 2.3s

Credit Card

Dabit Card

Spei

Bank Transfer

45%

22%

19%

6%

Partnerships
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Working together Communication

Reporting
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Meck-dashboards Mock dashboards

Customer Satisfaction
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Customer Reviews

Customer Reviews

Cashier

Checkout

Checkout



WHEN POLITENESS
MEETS BUSINESS,

AMAZING THINGS
CAN HAPPEN

Learning Japanese

etiquette to build trust
with Japanese clients.
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Sharp Ahead

B2B DIGITAL MARKETING

Reading Office

The Curious Lounge,
Pinnacle Building,
20 Tudor Road,
Reading, RG1 1NH

0118 322 4395
reading@sharpahead.com

Manchester Office
CORE,

Brown Street,
Manchester,

M2 1DH

01617 062 414
info@sharpahead.com

Oxford Office

Oxford Centre for Innovation,

New Road,
Oxford,
OX1 1BY

01865 479 625
oxford@sharpahead.com

sharpahead.com



